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Gamified Loyalty =
LOVO YLX ETIOYYEAUATIEG %“

O EUITOPLKOC OTOXOC TTOU... EYLVE TTALXVIOL

OLO ATOPAZEIL, KEPAIZEIL!
c(Ncu METRO

George Theodorou

E-commerce & Digital Marketing Manager
METRO AEBE




No1l alvoida Cash & Carry otnv EANGOa

7 /SHO\P\ \ Kataotuata EZe1Sikeupévol oUpBOUAOL

v

| -
48 kataotnuata & 8 O EKTTPOCWTTOL LE TIPOOWTTLKO TIEAATOAOYLO
Delivery Center

/(;‘A’% [NeAaTeg
R Meplocotepol ano 140 K

MaveAAadikn eEunnpetnon

° Eshop He «sophisticated» Aettoupyeieg

e Focus Bonus TIPOYPAUMA TILOTOTNTAG

Mopeia Baciopévn anokAeloTika o€ Loyalty ctpatnywkn

€ EYKOAIA

CASH & CARRY

MOovo yla EmayysANIATIEG
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Mpoypappa emuppaBevong
LLOVO Yl EnTayYeEAMATLEG!

BETRIO | icorinimnincino

Eiocai emayysAuariac;

Twea Ta TIHoAoyla cou
EMOTPEPOLV o €EE

MeyaAn moikia AvakaAuvye

yl& TV EMXEIpnON COL TN CUAAOYI TUPLWV
L - .

o

s

METRO

CASH & CARRY



AGENDA

H wotopia pag exet tpla kepalata 100% aAAnAevoeTa

2 XEOLAOMOG

[MoAukavaAlkn cupreplpopa Kat operational

excellence otov muprva Tou MPOYPAUMUATOG

> TPATNYLKY) TOMOBETNOM

H otaptnywn eival to all kat o meAdg

antopaoilel. H mpoogyylon opweg dlapepeL.

ArnoteAeopatikotnTa

H a&ia rtouv npoodidouv dtagopetika clusters

SLAUOPPWVEL TO ELTTOPLKO ATTOTEAECUA

PROMOTE

METRO

CASH & CARRY



OMNI
EXPERIENCE

MARKETING
STRATEGY

01. 2 xeblaopog

H otpatnykn eivat tavta to all

[MoAukavaAikn daBsopotnta

* 'OAa &ekvave mavta amo tn papka
* There are no kings & queens. There is only Omnichannel

Digital Xpnion

* To Yn@lakod olkooUoTNUA TIPOCPEPEL DIEUKOAUVON
» [MpoUrmdpyxel kat eEEACOEL TNV PUOLKN EUTTELPLA

Operational excellence

l 3 e EueAi&ia kat My area n véa taon
¢ O meAdNG eV TTPOTIUAEL KAVAALA AAANA HAPKA Kal 1) LAPKaA OPELNEL va TOV

eEurnpetel
METRO

CASH & CARRY




Epntelpia Omni-channel

amno t No1
alvaida xovopikng

»

CASH & CARRY

E METRO

v

AmooTohis Zuhhoyr
cEapylpuan

ZulAhoyn | E§apyvpwon

Nata efapybpwar), KABE Wopd Mo TUPTTANPUIVELS
TOUG anapaitnToug MoOVToug.

MovTol pog .

e 6.320 movToL ]
‘ExeLg KepbioeL

)

PROMO

ChvToL

PROMO .
-10% mivTon
|

METRO

CASH & CARRY



02. 2 Tpatnylkn TomoBeTnom

H ocuvtayr) mou cuvinpel Kat EEEAICOEL TO TPOYPALLA

=9 ©® O ©

Business Customer Communication Web
Priorities Needs Strategy Development

HHHHHHHHHH



Business Priorities

Ot internal mapayovteg kaBopilouv to NOY mpemel va ape

Rewards &
Budget (!) Data &
Clustering

Eputopikég

\ oUuVEpPYAOLE
2To)XoL PY s

MTWANOCEWV

METRO

CASH & CARRY



Customer Needs

TLevdlagepel OPWG TOV ITEAATN;

Tupémnel va Kavw;

4 * Mooa npenel va §odePw;

* Me molov Tpomo avtaueifoua;

T kepdilw;

* MoLEC oL TIOAVEC EVAANAKTIKEC: *

* Mg CUPEPEL 1] LE KOPOIOEVOULV;

MNdéoco ypnyopa kepdidw;

4 « Eival an\eg kAnpwoelg & Tuxn;

« MNnwg ptopw va npoBAEPw

TO KEPDOC;

METRO

CASH & CARRY




Business 1) User Questions

AuTOC 110U TTalEL EVOLAPEPETAL LOVO YLA TO KEPOHOC TOV Kdl...

KaAa Kavel

MeyaAn cudMETOXT AgdsaoTiko

MeyaAvtepa Swpa

YymAog tiipog

Avgnpevn euxvotnta Xpnong ‘

O e1r0L0¢ 0TOXOC MWANCEWV 1 TwV activation gival

OLVAITOOTIOLOTO KOUULATL TOU €TNOLOU performance.

METRO

CASH & CARRY



Communication
Strategy

<
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Business Media

OEAW va TTW SLAPOPETIKA [MpEmel va AaBouv dlapopeTiKol
UNvVUMaTA ota Slawopa clusters.  XPNOTEG SLAPOPETIKA PnvUupaTa.

Etoldlw StapopeTika UAIKA! Xpnoworoww email Aloteg akopa kat

oTIg dtapnuiosg!

Customer targeting

Mw nw! @avtaotikn npocpopd!
Mou talptadel artoAvTa Kal JE

ovpepel. Balw mapayyeAia apeoal

METRO

CASH & CARRY



WEB - MOBILE
DEVELOPMENT

NpéneLva AELTOUPYEL
Eivat (h'tnua
« Alagpavelag

* Epmiotoouvng

‘ * EmayysA\patiopou

Mpénet va AVTOUTOKPLVETAL
Eivat (htnua
* Epmelpiag MNeAam

* lNpooappoyng
* Inclusivity xpnotwv

Ny

HHHHHHHHHH



CUSTOMER A

O TeEAATNC TTOU KUVNYAEL TOUG TTOVTOUG :

AnooToAES

Kataxwpnoe nepoooTepous Supoxw BIkoLe Kat
Luxdzibwor nuplosdTepous ovious!

“TMpoypauuati{w amo vwpic TIC AYoPEC HOU.

12 Awpokwdikoi

12/25 ’

A@PoU EXW MPOOCWIIKOUG OTOXOUG TOU ME
avtaueifouv, To Kuvnyaw yta va Kepoidw

000 10 duvatov nmeploocotepo. Me avupepet! OhowAnpuwpéves aoaTokés

100 extra névrot o

200 extra névroL o

METRO

CASH & CARRY



CUSTOMER B 8
O meAATNG ITOVU KUVNYAEL TNV £€apyvpwon EDITION

ya sEapyvpwon
OF EKTTTWTIKA

KouTtTtovia

ZuAhoyr) | E§apyupwon

Marn eEopydpuecT), KOBE QoOpa MO TR RUSELS TO;
OTUQE QLT TG TLOW DT LG,

EEapyupwose Twpa

MavtoL npog ;
eEapyipwon 6.320 movtol ]

Exewg kzphioel
00 Ti0pa 5,00€ ]




CUSTOMER C
O meAATNG TTOU KUVNYAEL TG EAPVIKEG EKTTANEELG

“Na oov nw, Kavovika 0a ta ayopala tov

emouevo unva. Exet opwcg 5mAaolovg movroug
apoa 6a mapw Koumovi o ypnyopa kot Oa to

Mrﬁvmm
e g

| 50 uotwTké TpoAdyia Twv 50 €
B —

METRO

CASH & CARRY



“ +10000 rovTol atov Aoyaplaocuo

HoU oav euxaplotw; TeAlKa ta “Tpoo@opa atnv
“Mdvo oto BéAo, Aot ot METRO Cash & Carry avayvwpilouv efapyUpwon yla Aiyouc; Asv

({4

nmovtol X3; TeAlka €ipaote ot EEpw yati eipatl o’ autoug

KAAUTEPOL TEAATEG Kal UAG TOUG Alyoug, aAAa olya unv m

Contribution
Promotion

METRO

CASH & CARRY



03. AntoteAeopuatTikoTnTA

Value vntapyet o€ kaBe kaBe meAatn, €lte

JTEPLOCOTEPO ELTE ALYOTEPO. ATTAQ 000

JTEPLOCOTEPO TOOO UEYAAUTEPN 1 EVOUVN.

+ X% * € (YTD) / Target = ?

H teAikn e€iowon gival ocuvaptTnomn MOAAWY TAPAYOVTIWV.

Mropei va unv eivat anAn aAAa exet peyain aéia!




Ot loyal teAateg pEpvouv TV avamntuén
= Profit & favorability

To credibility Epxetat armd Toug moAAoUGg
= acceptance gvepyelag Kat word of mouth

= Pool of audience & program sustainability = Testing & Cost control

CCCCCCCCCC



Truth in perception

Ot dlapopeTiKol TUTTOL TTEAATN

MNailel cuxva Mailel ToA0 Meyalog tlipog

11
@ i
1T

S
X

P ’ “Kavw tlipo 5000€
Maidw kade “Enaifa navw ano R

eBéouada! ‘

30 bwpoKkwdikoug! Siyoupa Oa kepSicw"

Yiyoupa 6a Siyoupa Oa




Truth in Business

O dpopog yia VEEG 16€eg avolyel otav untapxet numerical erituxia kat pool of audience ywa anodoxmn.

‘OMol oL meAaTeg €xouv value!

‘ > uxvotnta ‘ Movtot ‘ Tlipog

Nailel moAv 33% 45% 12%
NaileL cuyva 43% 20% 26%
Meyalog tlipog 24% 35% 52%

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

METRO

CASH & CARRY



In a nutshell 020 ATOPAZEIE, KEPAIZEIE

Tuvyaxvouv ot teAateg pEoa ano €va loyalty npoypapua yia
va nai{ovv acTapammra;

2 UVEXEILG
EKMTANEELG &
Na dwpa
SouAeUel
TEAELA

Aikain

QVTIHETGTTION @l@'ﬁ‘@'@

CASH & CARRY

Movo yla srmayysAUaTiec!
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